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1 1st

Contract – meaning, Characteristics and kinds

2 2nd
Contract – meaning, Characteristics and kinds

3 3rd
Contract – meaning, Characteristics and kinds

4 4th Essentials of valid contract - Offer and acceptance, 
consideration, Contractual
capacity, free consent, legality of objects.

5 5th Essentials of valid contract - Offer and acceptance, 
consideration, Contractual capacity, free consent, 
legality of objects.

6 1st Essentials of valid contract - Offer and acceptance, 
consideration, Contractual capacity, free consent, 
legality of objects.

7 2nd Void agreements
8 3rd Void agreements
9 4th Void agreements
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1st

2nd



10 5th Void agreements
11 1st Discharge of contract – modes of discharge including 

breach and its remedies.

12 2nd Discharge of contract – modes of discharge including 
breach and its remedies.

13 3rd Discharge of contract – modes of discharge including 
breach and its remedies.

14 4th Contingent contracts, Quasi – contracts
15 5th Contingent contracts, Quasi – contracts
16 1st Contract of sale, meaning and difference

between sale and agreement to sell.

17 2nd Contract of sale, meaning and difference between sale 
and agreement to sell.

18 3rd Contract of sale, meaning and difference
between sale and agreement to sell.

19 4th Contract of sale, meaning and difference
between sale and agreement to sell.

20 5th Conditions and warranties
21 1st Conditions and warranties
22 2nd Conditions and warranties
23 3rd Conditions and warranties
24 4th Conditions and warranties
25 5th Transfer of ownership in goods including sale

by non-owners

26 1st Transfer of ownership in goods including sale
by non-owners

3rd

4th

5th



27 2nd Transfer of ownership in goods including sale by non-
owners

28 3rd Performance of contract of sale
29 4th Performance of contract of sale
30 5th Performance of contract of sale
31 1st Performance of contract of sale
32 2nd Unpaid seller – meaning and rights of an unpaid seller 

against the goods and the buyer.

33 3rd Unpaid seller – meaning and rights of an unpaid seller 
against the goods and the buyer.

34 4th Unpaid seller – meaning and rights of an unpaid seller 
against the goods and the buyer.

35 5th Unpaid seller – meaning and rights of an unpaid seller 
against the goods and the buyer.

36 1st Unpaid seller – meaning and rights of an unpaid seller 
against the goods and the buyer.

37 2nd Contract of sale, meaning and difference
between sale and agreement to sell.

38 3rd Contract of sale, meaning and difference
between sale and agreement to sell.

39 4th Contract of sale, meaning and difference
between sale and agreement to sell.

40 5th Contract of sale, meaning and difference
between sale and agreement to sell.

41 1st Conditions and warranties
42 2nd Conditions and warranties

6th

7th

8th



43 3rd Conditions and warranties
44 4th Transfer of ownership in goods including sale

by non-owners

45 5th Transfer of ownership in goods including sale
by non-owners

46 1st Transfer of ownership in goods including sale
by non-owners

47 2nd Performance of contract of sale
48 3rd Performance of contract of sale
49 4th Performance of contract of sale
50 5th Unpaid seller – meaning and rights of an unpaid seller 

against the goods and the buyer.

51 1st Unpaid seller – meaning and rights of an unpaid seller 
against the goods and the buyer.

52 2nd Unpaid seller – meaning and rights of an unpaid seller 
against the goods and the buyer.

53 3rd Nature and Characteristic of Partnership
54 4th Nature and Characteristic of Partnership
55 5th Nature and Characteristic of Partnership
56 1st Registration of Firms
57 2nd Registration of Firms
58 3rd Registration of Firms
59 4th Types of Partners, Rights and Duties of

Partners

60 5th Types of Partners, Rights and Duties of
Partners

9th

10th

11th

12th



61 1st Types of Partners, Rights and Duties of Partners

62 2nd Implied Authority of a Partner
63 3rd Implied Authority of a Partner
64 1st Mode of Dissolution of Partnership
65 2nd Meaning and Characteristics of Negotiable Instruments 

: Promissory Note, Bill of
Exchange, Cheque

66 4th Holder and Holder in due Course, Privileges of
Holder in Due Course.

67 5th Negotiation : Types of Endorsements
68 1st Negotiation : Types of Endorsements
69 2nd Crossing of Cheque
70 3rd Bouncing of Cheque

13th

14th

15th

Signature of Subject Teacher


